












<< We look to the 
future with 

optimism and 
determination >> 

enhance efficiency and competitiveness: Agriculture and Food (Elaia, 

ATGRO, and Sea Eight), Real Estate (ATDI), Industrial and Services 

(lmex and Gaviota, among others) and Financia! (primarily Terram 

Capital). 

In the agricultura! sector, we have signed a strategic alliance with 

Banco Santander, which has enabled us to launch a significantly more 

robust project, multiplying our investment capacity to €500 million 

with the goal of developing high value-added permanent crops 

worldwide. In mid-February of this year, the CNMV registered ATGRO 1 

SCR, S.A. Over the course of 2024, we have already made 

investments exceeding €125 million, including Ecosac, Peru's 

second-largest table grape exporter, as well as more than 3,000 

hectares of pistachios in Castilla-La Mancha, where we have also 

inaugurated the largest processing plant in Europe. 

In the real estate area, we have continued to expand our presence in 

comprehensive management projects in both Valencia and Madrid, 

embracing diverse living models and creating value for the 

communities in which we operate. Atitlan Desarrollos Inmobiliarios 

(ATDI) has consolidated its position as a leading operator in Spain, 

active across the entire value chain, from urban development to the 

management of profitable assets. Highlights in 2024 include the 

acquisition of the Equinoccio Shopping Center in Madrid, multiple 

additions to our logistics portfolio, and an agreement with VCF 

regarding the tertiary land for its new stadium. 

In the aquaculture business, Sea Eight has completed the construction 

of its new aquaculture plant in Gijón, which is now fully operational with 

its first batch of sole fry, and has also commenced the expansion of its 
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plant in Arousa. Once completed in 2028, these facilities 

will enable us to increase our installed capacity fivefold. 

In the Home division, lmex has once again achieved 

record results this year and has acquired SBS and 

Mediterránea, thereby expanding its portfolio into the 

shower screen and bathroom accessories segment. 

Moreover, following nearly a year of negotiations, we 

have signed an agreement in early 2025 to acquire a 

stake in Gaviota, securing a strong position in the 

awning, pergola, and window markets. 

Within the rest of the investment portfolio, it is worth 

highlighting that Padel Galis has strengthened its 

presence in the American market and optimized its 

production capacity to enhance efficiency. Anymore 

Transport has remained stable despite the challenging 

environment, while also opening opportunities for 

inorganic growth. Atitlan Helios has advanced in the 

development of its renewable energy portfolio in a 

demanding market, and The Bridge has successfully 

launched its vertical online education, which continues 

to grow at very attractive rates in 2025. 

Finally, our financia! investments have performed solidly, 

in line with market trends. We maintain a strong cash 

position, enabling us to continue expanding across our 

verticals while remaining attentive to the opportunities 

that the markets periodically present. Notably, our 
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prívate debt activity through Terram Capital has 

continued to grow in both Spain and Portugal, providing 

flexible financing solutions and successfully completing 

its first divestments. 

We look to the future with optimism and determination. 

We are confident that the strength of our model, the 

diversification of our activities, and the adaptability of 

our team will enable us to continue creating sustainable 

value for all our stakeholders. 

Finally, we would like to express our heartfelt gratitude 

to the entire Atitlan team for their dedication, 

professionalism, and commitment over the past twenty 

years. Your engagement is, without a doubt, the driving 

force that inspires us to overcome challenges and reach 

new milestones. 

Thank you for accompanying us on this journey. 

Roberto Centeno and Aritza Rodero 
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A 
experienced strong growth and has become one of 

the company's main drivers of expansion. The 

Bridge is also expanding its international reach 

through the full digitalization of its training offer, 

enabling it to enter new markets, increase program 

scalability, and adapt its value proposition to global 

audiences. 

• B2B (training for companies and institutions):

through programs designed to train both employees

and citizens, in collaboration with public

administrations and private companies. This

business line prometes upskilling and reskilling

initiatives-short courses aimed at improving and

updating technical skills within teams and

enhancing productivity.

Since its foundation in 2020, The Bridge has trained 

more than 5,000 students, achieving an employment 

rate above 90%. This success is reflected in 

international rankings, where it stands among the 

top-rated schools worldwide, with 4.9/5 on Course 

Report and 4.93/5 on SwitchUp. 

Academic excellence, commitment to employability, and 

a strong connection with the business ecosystem form 

the pillars of The Bridge's model. At a time when 

thousands of people are seeking to redefine their 

professional paths toward more dynamic and 

sustainable sectors, the company offers a robust, 

flexible, and market-aligned educational proposition 

that supports the digital transformation of the labor 

market. 
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 STUDENTS' NUMBER GROWTH

984 998 

2020 2021 2022 2023 2024 
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